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You never get a second chance to make a first impression

Basic tips for a successful interview in real estate

Do
•	 Dress professionally
•	 Be on time
•	 Be yourself and relax
•	 Prepare a list of questions. Start with the ones on the right.

Don’t
•	 Arrive late or too early
•	 Discuss personal problems unrelated to real estate
•	 Have distracting clothing, accessories, odor (body or perfume)
•	 Tell long stories or ramble
•	 Cancel appointment without appropriate notice

Prepare 
a resume or fill out an application with your basic information

Objective should include your desire to affiliate with a highly respected 
real estate company so that you can best serve the public and have the 
opportunity to unlimited income potential.

Emphasize your self-motivation, creative planning and positive attitude.

Highlight experience in sales, working with people and marketing both 
tangible and intangible products or concepts.

Don’t forget to mention your “spheres of influence” - community 
involvement, church, children’s activities, social clubs, fraternal 
organizations, neighborhood associations, past employers, family, 
spouse, or anyone who would think of real estate when they think of you.



Questions to Ask

•	 What training is available to me?

•	 What are the typical earnings of a first year associate?

•	 Will I have access to marketing assistance?

•	 What are my expenses and on-going costs?

•	 What type of lead generation does the company provide?

•	 How am I compensated?

Questions to Ask

•	 What does the company provide at no additional cost?

•	 How is working with this company advantageous to me?

•	 What suggestions do you have to help me get started?

•	 Is continuing education provided?

•	 What internal support is offered?

SCHOOL OF REAL ESTATE

Tucker School of Real Estate
T U C K E R  S C H O O L  O F  R E A L  E S TAT E
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Broker Contact Form

Under Indiana Real Estate License Law there shall be no recruiting of persons in a pre-

licensing class by instructors OR fellow students. However, if a student wishes to receive 

information from real estate companies, they may do so voluntarily.

One of the benefits of choosing the Tucker School is our “Contact Service” which allows our 

students access to the top real estate companies in the Indianapolis area. By filling out the 

form below, you will give these companies permission to reach out to you and share what 

they have to offer.
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Date your class ends  _________________________________________________________________

Name  ______________________________________________________________________________

Home address (required)  _____________________________________________________________

Zip code (required)  __________________________________________________________________

Cell phone (required)  _________________________________________________________________

Email (required)  _____________________________________________________________________

Intended market to serve  _____________________________________________________________

Please do NOT fill out this form if you have already associated with a company.

You are under no obligation to fill out this form. If you decide you do not want companies to contact you after 

filling this out, please email your request to be removed to sjordan@talktotucker.com.



You never get a second chance to make a first impression

PRE-LICENSE EXPENSES:
Pre-Licensing Course……………………………………………….….…….	 $599.00

State Exam Registration………………………………………..…………….	$  53.00

License Processing Fee (after exam)…………………………..………......	 $  60.00

MIBOR EXPENSES:
(Pro-rated depending on the month you join)

MIBOR Membership (yearly)…………………………………..……………	 $704.00

MIBOR Application (one time)………………………………...…………...	 $400.00

MLS & Technology Fees (yearly)…………………………….….………….	 $456.00
(semi-annual $245.50 paid in April and October)

Key Card………………………………………………….…………….….....	 $  10.70

EXTRA POSSIBLE EXPENSES:
•	 Taxes

•	 Email

•	 Entertainment

•	 Automobile

•	 Health & Hospital Insurance

•	 Error & Omissions Insurance

•	 Personal Promotion

•	 Postage

•	 Office Supplies

•	 Lock Boxes

•	 Technology Fees

(The above items will vary depending on the individual)

Becoming a Real Estate Associate
SCHOOL OF REAL ESTATE

Tucker School of Real Estate
T U C K E R  S C H O O L  O F  R E A L  E S TAT E


